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PART I. FINANCIAL INFORMATION

ITEM 1. FINANCIAL STATEMENTS

TIGERLOGIC CORPORATION AND SUBSIDIARIES
UNAUDITED CONDENSED CONSOLIDATED BALANCE SHEETS

June 30, March 31,
2009 2009
(In thousands)
ASSETS
Current assets
(0= S T $ 11,780 $ 12282
Trade accounts receivable, less alowance for doubtful accounts of $63 and $271, respectively ....... 1,032 881
OLNEE CUITENE BSSELS......uviiuieitecete et eee et e et e st et e st e s e et e sbeeste e beeabeeabeebeesbe e beeabesaeesbessnnesaeesbeensesnsesseeben, 434 389
TOtAl CUIMTENE ASSELS ....cveeteiie ettt et sttt e et e et et e et e eabesbbesasesaeesaeesbeenresasssbesabessreesbeebenntenans 13,246 13,552
Property, furniture and eqUIPMENE-NEL ..........ccoeieieercre st sreere e eenne e 914 849
(€700l 11771 1 OO STRPRR 26,388 26,388
(DS (S L= o = = o < T 390 383
OLNEE ASSELS....cuvi ettt ettt et e ettt e et e e be e be et eesbe e besasesaeesheesbeansesaeeeabeehaeebeenbeanbesabesheesbeenbeenreenbeenrenren, 164 161
TOAl BSSELS......cuvicteeiteeitieite ettt et e et e st e sbe et e et e e beesbe e sbeesbeeabesabesaeesheesbeenbesabeenbeeateereaabeenbeenbenarenens $ 41102 $ 41,333
LIABILITIESAND STOCKHOLDERS EQUITY
Current liabilities
N w0 101 £] 0= Y7 o = TR $ 545 % 161
ACCIUBH [HADITTTIES.....eeveeie ettt st re b e e aseebeeebeebeesbeebeenbesanesaeesaeeneens 1,622 2,090
(DL {= (= o BE= Y= 41U =Y 4,469 4,531
Total CUIMTENE [HADIHITIES.....veiviiie ettt et e sbe e e be et e e sbeesbeebesnns 6,636 6,782
Commitments and contingencies
Stockholders’ equity
[ L= = A= S (o o ORI — —
COMIMON SEOCK.....ectieteiiie ittt ettt et e e s s be e s ae e sbe e beeabeeaeeebeesbeeabesaseebesasesaeesaeesbeensesnsenseesnee, 2,674 2,673
Additional Paid-iN-Capital...........ccoueiiirieirieirirere et reaenens 129,909 129,684
Accumulated other COMPIrENENSIVE INCOMIE.......ccoiiieiieereeeee ettt s e e e e 2,253 2,861
W oot 80 LU= =0 o L= o SR (100,370) (100,667)
Total StOCKNOIAErS' EUILY.....eeiveieeeiecie et neenee e 34,466 34,551
Total liabilities and StoCKNOIErS’ EQUITY ........covveiiiireeieeer e, $ 41102 $ 41,333

See accompanying notes to the unaudited condensed consolidated financial statements.



TIGERLOGIC CORPORATION AND SUBSIDIARIES
UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(In thousands, except per sharedata)

Three Months Ended
June 30,
2009 2008

Net revenues

LI CBIISES. ..ttt ttee ettt ettt ettt s e et s e e st e bese e st et e e be e e b e eeeae e R e ea e Rt e ReeeeRe R e e Re e e R e eRe At eRenae Rt eteneeteeReete e eteneenearens $ 1092 $ 1,636

RS Yot ST STPS 2,495 2,919

TOLA NEL FEVENUES ...ttt ettt b ettt et bt sk e e be s be e bebe e e ees 3,587 4,555
Operating expenses

COSt Of lICENSE FEVENUES ..ottt sttt sttt s sesbesteseebe st et et esae e ebeseesesbesbe e ebesbeneabeseenenbenens 21 4

COSt OF SENVICE TEVENUES. ......c.ee ittt sttt ettt ettt e e st e bt s e et e e e ee st e besaeebesaeenteneessebeseesbenneaneas 398 448

SENG AN MAKELING. ... ettt ettt se et b e et b e st b eb b e e et e se et ebeseeneebenea 926 1,827

Research and deVEIOPIMENE ..ot sttt et ne s b 1,578 2,232

General and adMINISLIBLIVE. ........eeevieiteeeee ettt ee st e ere e sareesbe e e sbeesabe e sabeeesseesabessseeesnbeesnseesabeesseeesans 1,156 1,543

TOLAl OPEIAING EXPENSES ....cviueetertereeterteeetestestesesteseesesteseesessaeasessesaesessessesessessesessansesesseseenessessesessensesessenes 4,079 6,054
(@707 = 11 10 Lo 1S SRS (492) (1,499)
Other income (expense)

INEErest INCOME (EXPENSE)-NEL......c.eiteieeirie ettt ettt ettt eb bbbt s b e b e s bt b s be sttt ne s e (D 51

Other INCOME (EXPENSE)-NEL ....e.veviiviieterieietestees sttt et sse e e e stessesesbesesesse s esesseneenessesaesessensenensn 793 (6)

TOLA OtNEN INCOME ...ttt ettt b b b et e e st b et ene b et nessenes 792 45

INCOME (10SS) DEfOrE INCOME LBXES......ccviiueeeieiesiee ettt sttt st aeereeae e e en e saesresneereennenean 300 (1,454)
T aTere] g Tc = oo =T o OSSR 3 11
INEL INCOME (I0SS) ..vrvtuiiiiisie e et te e se st sttt et reae e e st b e b et et et esese e e e se e s et esesese e e s as s s et b ebetebebe e e s snssnas $ 297 $ (1,465
BasiC NEL INCOME (I0SS) P SNAIE.......ceieeuiirietieree ettt sttt et b et e bbbt e bbb ettt b e et n s $ 001 $ (0.06)
Diluted net iNCoMe (I0SS) PN SNAIE........cuiiiiiie et b e e ere s $ 001 $ (0.06)
Shares used in computing basic net iNCOME (10SS) PEF SNAME .......c.iviiiiriere s 26,742 26,452
Shares used in computing diluted net income (10SS) Per Share.........ooveivireirine s 27,090 26,452

See accompanying notes to the unaudited condensed consolidated financial statements.



TIGERLOGIC CORPORATION AND SUBSIDIARIES
UNAUDITED CONDENSED CONSOLIDATED STATEMENTSOF CASH FLOWS

Three Months Ended
June 30,

2009 2008
(I'n thousands)

Cash flows from operating activities:

INEE INCOME (OSS) .ueueeteieteteteeeere sttt s ettt st e et b s e s e s et eesesese e e e b et e b ebeses e ae e seebebebebebebasene e seseseesenas $ 297 $ (1,465
Adjustments to reconcile net income (10ss) to net cash used in operating activities: ..........ccccocvvevvvrennene

Depreciation and amortization of 10Ng-1iVed aSSEtS.........cccvveiriireiene e 95 106

Provision fOr Dad EDE..........coieiiiicice ettt s ettt sae e ere s (24) (29

Stock-based COMPENSALION EXPENSE.......ccueie ittt e e ae e sresre e sneeneens 213 450

[NCOME TAX EXPENSE. ... ettt ettt ettt ste st sb et ae et se et e se e be et eae e e e e e s bese e besaeebesbeseeseenbebeseesbesaeeneas 3 11

Foreign currency eXchange (gain) 1OSS ........cuievieiieiiiienieese ettt sae e seens (693) 8
Changein assets and [1@hilITIES: ........coiiieiiiee s

Trade aCCOUNES FECEIVADIE .......coiieiirie e e (67) 82

Other current and NON-CUIMTENE BSSELS........civrueiriiieerieeeeseseeestesaeseseesee e ssees e sessesessessesesees (35) (45)

ACCOUNES PAYADIE ...ttt e bbbt s b e st e 369 (54

ACCIUEH [BDITITIES ...ttt (518) (702)

DEFEITEA FEVENUE......ccvieeeete ettt sttt sttt e e e beseesenseste e ebessenentens (165) 18

Net cash USed IN OPErating CHVITIES .......ceiueiiieieiriecse ettt e b st e st seesesbeseesennens (525) (1,610)

Cash flows used in investing activities-purchase of property, furniture and equipment..........ccoceevvevveivvreneene. (88) (498)

Cash flows from financing activities-proceeds from exercise of Stock Options...........cccovveveveeveeveresesereceenens 14 100

Effect of exchange rate changes 0N CaSN ..o 97 (4)

Net decrease in cash and Cash EQUIVAIENTS ........ccooireiiireeere bbb (502) (2,012

Cash and cash equivaents at beginning Of PEITOU..........ooeiiirieiiiiree e 12,282 14,065

Cash and cash equivalents at €nd Of PEFOU..........covviueiriieeriieiese e s ee $ 11,780 $ 12,053

Non-cash financing activities:
Conversion of debt t0 COMMON SIOCK .......c.eueurireiririrereririeie et snnenenes $ — 8 977

See accompanying notes to the unaudited condensed consolidated financial statements.



TIGERLOGIC CORPORATION AND SUBSIDIARIES
NOTESTO THE UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
JUNE 30, 2009

1. INTERIM FINANCIAL STATEMENTS

The unaudited interim condensed consolidated financial information furnished herein reflects all adjustments, consisting only of
normal recurring items, which in the opinion of management are necessary to fairly state TigerLogic Corporation and its subsidiaries
(collectively, the “Company” or “we,” “us’ or “our”) results of operations and cash flows for the dates and periods presented and to
make such information not misleading. Certain information and footnote disclosures normally included in financia statements
prepared in accordance with accounting principles generally accepted in the United States of America have been omitted pursuant to
rules and regulations of the Securities and Exchange Commission (“SEC”); neverthel ess, management of the Company believes that
the disclosures herein are adequate to make the information presented not misleading. These condensed consolidated financial
statements should be read in conjunction with the Company’ s audited financial statements for the year ended March 31, 2009,
contained in the Company’s Annual Report on Form 10-K filed with the SEC on June 24, 2009. The results of operations for the three
month period ended June 30, 2009, are not necessarily indicative of results to be expected for any other interim period or the fiscal
year ending March 31, 2010. The Company has evaluated subsequent events through the date preceding the filing date of this Form
10-Q on August 12, 2009, and determined that no subsequent events have occurred that would require recognition in the unaudited
interim condensed consolidated financial statements or disclosure in the notes thereto. The carrying amount of the Company’s
financial instruments (cash, short-term trade receivables and payables) approximates fair value as of June 30, 2009 due to the short
maturity of those instruments.

2. STOCK-BASED COMPENSATION

The Company has a stock option plan that provides for the granting of stock options, restricted stock and restricted stock units to
directors, employees and consultants. The Company aso has an employee stock purchase plan which alows the employees to
purchase the Company’s common stock at a discount.

Total stock-based compensation expense included in the unaudited condensed consolidated statements of operations for the
three months ended June 30, 2009 and 2008, was as follows (in thousands):

Three Months Ended
June 30,
2009 2008
COSE Of TEVEBNUE ....eveeies ettt st n b en e nns $ 19 % 7
Operating expense:
SAliNG aNd MArKELING.......cceiirieiriie e e 32 211
Research and devElOPMENL ... e s 110 127
General and adMiNISLIALIVE..........coireeiriieereeeer s 52 105
Total stock-based COMPENSALION EXPENSE......ccveerieireriee e es 213 450
INCOME taX DENEFIT......ccei i — —
Net stock-based COMPENSALiON EXPENSE.......c.cueurrririiirirerereeisiseereeree e es $ 213 $ 450

As of June 30, 2009, there was approximately $1.60 million of total unrecognized compensation cost related to nonvested share-
based compensation arrangements granted under the plans. That cost is expected to be recognized over a weighted-average period of
2.0years.

3.RECENTLY ADOPTED ACCOUNTING STANDARDS

In May 2008, the FASB issued FSP No. APB 14-1 (“APB 14-1"), “Accounting for Convertible Debt Instruments That May be
Settled in Cash upon Conversion (Including Partial Cash Settlement)” . APB 14-1 specifies that issuers of such instruments should
separately account for the liability and equity componentsin a manner that will reflect the entity’ s nonconvertible debt borrowing rate
when interest cost is recognized in subsequent periods. APB 14-1 is effective for fiscal years beginning after December 15, 2008 and
interim periods within those fiscal years, and must be applied retrospectively to all periods presented. The adoption of APB14-1 did
not have an impact on the Company’s consolidated results of operations, financial position, or cash flowsfor al periods presented in
this Form 10-Q for the quarterly period ending June 30, 2009.



In December 2007, the FASB issued SFAS No. 141(R) (“SFAS No. 141(R)”, “Business Combinations’. This statement requires
an acquirer to recognize the assets acquired, the liabilities assumed, and any non-controlling interest in the acquiree at the acquisition
date, measured at their fair values as of that date. SFAS No. 141(R) a so establishes disclosure requirements to enable the evaluation
of the nature and financial effects of the business combination. SFAS No. 141(R) is effective for fiscal years beginning after
December 15, 2008. A portion of the Company’ s net operating loss carryforwards are attributable to preacquisition periods. A full
valuation allowance has been recorded against these deferred tax assets because their realization is not likely. If they were realized,
though, the reduction of any valuation allowance related to preacquisition net operating loss carryforwards would be recorded as a
reduction of income tax expense under SFAS No. 141(R). Management of the Company cannot determine at this time what other
effects the adoption of SFAS No. 141(R) may have on its future results of operations, financial position, or cash flows.

In April 2009, the FASB issued FASB Staff Position (“FSP”) No. FAS 141(R)-1 (“FAS 141(R)-1"), “ Accounting for Assets
Acquired and Liabilities Assumed in a Business Combination That Arise from Contingencies’. FAS 141(R)-1 amends and clarifies
FASB Statement No. 141 (revised 2007), “Business Combinations’ , to address application issues on initial recognition and
measurement, subsequent measurement and accounting, and disclosure of assets and liabilities arising from contingenciesin a
business combination. This FSP is effective for assets or liabilities arising from contingencies in business combination for which the
acquisition date is on or after the beginning of the first annual reporting period beginning on or after December 15, 2008. Management
of the Company can not determine at this time what effect the adoption of FAS 141(R)-1 will have on its future consolidated results of
operations and financial condition since such impact will depend on the nature of acquisitions completed after the date of adoption.

In September 2006, the FASB issued SFAS No. 157 (“SFAS No. 157"), “Fair Value Measurements’. This statement defines
fair value, establishes aframework for measuring fair value in generally accepted accounting principles, and expands disclosures
about fair value measurements. It also applies under other accounting pronouncements that require or permit fair value measurement
as arelevant attribute. SFAS No. 157 is effective for financia statementsissued for fiscal years beginning after November 15, 2007,
and all interim periods within that fiscal year. For nonfinancial assets and liabilities that are recognized or disclosed at fair value on a
nonrecurring basis, thereis aone year deferral of the effective date. The adoption of SFAS No. 157 did not have an impact on the
Company’s consolidated results of operations, financial position, or cash flows. During fiscal year 2009, the Company converted all of
its investment balances in money market mutual fundsinto cash. As such, there were no cash equivalents at our balance sheets date of
June 30, 2009 and March 31, 2009. There were no nonfinancial assets or liabilities that required recognition or disclosed at fair value
on anonrecurring basis at our balance sheets date of June 30, 2009 and March 31, 2009.

In April 2009, the FASB issued FASB Staff Position 107-1 and Accounting Principles Board Opinion No. 28-1 (“FSP 107-1"
and “APB 28-1"), “ Interim Disclosures about Fair Value of Financial Instruments.” This FSP amends SFAS 107, “ Disclosures about
Fair Value of Financial Instruments,” and APB No. 28, “ Interim Financial Reporting.” This FSP requires publicly-traded entities to
disclose thefair value of all financial instruments for which it is practicable to estimate that value, whether recognized or not
recognized in the statement of financial position, as required by SFAS 107. This FSP is effective for interim and annual reporting
periods ending after June 15, 2009. The Company adopted FSP 107-1 and APB 28-1 for the period ending June 30, 2009, and it did
not have a material impact on the results of operations or financia position.

In May 2009, the FASB issued SFAS No. 165 (“SFAS No. 165"), “ Subsequent Events’ . This statement establishes the
standards for accounting for and disclosure of events that occur after the balance sheet date, but before the financia statements are
issued or are available to be issued. The statement sets forth the circumstances under which an entity should recognize events or
transactions occurring after the balance sheet datein its financial statements. The statement also identifies the disclosures that an entity
should make about events or transactions that occurred after the balance sheet date. SFAS No0.165 is effective for interim and annual
periods ending after June 15, 2009. The adoption of SFAS No. 165 did not have an impact on the Company’ s consolidated results of
operations, financial position, and cash flows.

4. RECENTLY ISSUED ACCOUNTING STANDARDS

In June 2009, the FASB issued SFAS No. 168 (“SFAS No. 168"), “The FASB Accounting Standards Codification and the
Hierarchy of Generally Accepted Accounting Principles’. SFAS No.168 replaces SFAS No0.162, “The Hierarchy of Generally
Accepted Accounting Principles’ and establishes the FASB Accounting Standards Codification as the source of authoritative
accounting guidance under U.S. GAAP. The rules and interpretive releases of the SEC under authority of federal securities laws are
also sources of authoritative U.S. GAAP for SEC registrants. SFAS No.168 is effective for periods ending after September 15, 2009.
Management of the Company does not expect SFAS N0.168 to have an impact on the Company’ s consolidated results of operations,
financial position, and cash flows.



5. STOCKHOLDERS EQUITY

The following table sets forth the computation of basic and diluted net income (loss) per share:

Three Months Ended
June 30,
2009 2008
(In thousands, except per share amounts)

NEL INCOME (IOSS) .....vvieeietiee ettt ettt ettt ettt et ese et eae e bese st se e snebenees $ 297 $ (1,465)
Shares:

Weighted-average shares outstanding-basiC.........cccvvveeeeereerere e 26,742 26,452

Potentia dilutive common shares, using treasury stock method............ccocevererenienene 348 —

Weighted-average shares outstanding-diluted ............cccooeveierine e 27,090 26,452
Net income (loss) per share:

[ Lo TURSORP $ 001 $ (0.06)

[ 1] 101 =" o [OOSR $ 001 $ (0.06)

Basic earnings (loss) per share is computed using the net earnings (loss) and the weighted average number of common shares
outstanding during the period. Diluted earnings (loss) per share is computed using the net earnings (loss) and the weighted average
number of common shares and potential common shares outstanding during the period when the potential common shares are not anti-
dilutive. Potential dilutive common shares include outstanding stock options.

Weighted outstanding options to purchase 2,893,254 shares and 2,389,562 shares of the Company’ s common stock have been
excluded from the computation of diluted net earnings (loss) per share for the three month periods ended June 30, 2009 and 2008,
respectively, because the effect of their inclusion would have been anti-dilutive.

The change in accumulated other comprehensive income during the three month periods ended June 30, 2009 and 2008,
respectively, isthe result of the effect of foreign exchange rate changes. The following table reconciles net loss as reported with total
comprehensive loss (in thousands):

Three Months Ended
June 30,
2009 2008
NEt iNCOME (10SS) FEPOIEU ........oevieeieteeiceeietee ettt ettt be et be s e nn e bebeesaens $ 297 $ (1,465
Translation adjUSEMENTS—NEL........ccoiiiie e sttt se e st se e be e be bt st (608) 1
Total COMPIENENSIVE IOSS ......cocueicieieiiiere ettt nae e an e tetes $ (311) $ (1469

6. BUSINESS SEGMENT

The Company operatesin one reportable segment. International operations consist primarily of foreign sales offices selling
software developed in the United States of America combined with local maintenance revenue. The following table summarizes
consolidated financial information of the Company’ s operations by geographic location (in thousands):

Three Months Ended
June 30,
2009 2008
Net revenue
Lo 5 1 1N 1 11= (= VTP $ 2439 $ 3,020
TN o] 0= N 1 o VS 1,148 1,535
10 - $ 3587 $ 4555




June 30, 2009 March 31, 2009

Long-lived assets

NOFEN AMEIICAL 1.ttt sttt s e $ 27334 % 27,317
BUMOPE ATIICAL ..ttt ettt et b e et b b e bt e b e 521 464
TOBL e e $ 27,855 $ 27,781

The Company is engaged in the design, development, sale, and support of four product lines: 1) Yolink, 2) XDMS, 3) MDMS,
and 4) RAD software tools. To date, we have not recognized any revenue relating to our Y olink product line and revenue from our
XDMS product line has been insignificant. The following table represents the net revenue by product line (in thousands):

Three Months Ended

June 30,
2009 2008
Net revenue
Datahases (XDMS and MDIMS)......c.ooiciiie e seesie et se s es et ese e aenaeseessesnesnaenennes $ 2707 $ 3278
RAD TOOIS ... ittt ettt bt e ettt e e bt e e s e be s st e e sabessabessabessaeeesaeeasabessabessabessabessnbessabessabnnant 880 1,277
o] = TR $ 3587 $ 4555

7.RELATED PARTY TRANSACTIONS

In connection with Carlton Baaly' s resignation as President and Chief Executive Officer and as a Director on February 26, 2009,
the Company entered into a separation and consulting agreement with Mr. Baab dated February 26, 2009 (the “ Agreement”). The
agreement provides Mr. Baab with certain benefits, including: (i) alump sum payment equal to one year of base salary ($248,000)
payable six months and one day after the date of the Agreement; (ii) reimbursement of COBRA premiums for dental and vision
insurance for up to 12 monthsor, if earlier, until such time Mr. Baab ceases to be eligible for COBRA; (iii) reimbursement of health
insurance premiums for up to 12 months or, if earlier, until such time Mr. Baab terminates such insurance coverage; and (iv) in the
event that we pay a bonus within six months to certain employees specified in the Agreement, a bonus payment calculated as a
percentage of Mr. Baab's base salary in effect immediately prior to his resignation equivalent to the highest bonus payment made (asa
percentage of base salary) to such specified employees. The Agreement also providesthat Mr. Baab will serve as a consultant to the
Company through August 27, 2009. During the consulting period, the Company will pay Mr. Baab an aggregate of $124,000 and
Mr. Baab's outstanding stock optionswill continue to vest. The total charge recorded to general and administrative expense during the
year ended March 31, 2009 pursuant to the Agreement was approximately $414,000. The consulting relationship may be extended on
amonth-to-month basis, at our sole discretion. The Agreement contains a mutual release of claims and a mutual non-disparagement
provision.

Astoria Capital Partners, L.P isamajor stockholder of ours, holding a majority of our outstanding common stock. Richard W.
Koe, Chairman of our Board of Directors and Interim President and Chief Executive Officer, serves as the Managing General Partner
for Astoria. The Company has entered into an expense reimbursement agreement with Astoria, in connection with Richard Koe's
appointment as our Interim President and Chief Executive Officer, pursuant to which the Company agreed to reimburse Astoriafor a
portion of overhead costs and expenses related to the use by Mr. Koe of Astoria s premises and office equipment while performing his
employment duties for the Company. The agreement will terminate 90 days after Mr. Koe is either no longer employed by the
Company or is no longer performing services for the Company from Astoria’ s premises. Mr. Koe also serves as President of Astoria.
Since the start of the agreement on April 1, 2009, the Company has reimbursed Astoria approximately $25,000 or approximately
$6,300 per month, and the Company does not anticipate any material changes in this amount.

8. COMMITMENTSAND CONTINGENCIES

The Company is subject from time to time to litigation, claims and suits arising in the ordinary course of business. As of
June 30, 2009 the Company was a party to the following legal proceedings:



1. Raining Data v. Soheil Raissi (formerly the Company’s Vice President of Product Development and Professional Services),
Mario Barrenechea (formerly the Company’s Senior Vice President, Worldwide Sales and Marketing, Pick and Omnis Products), and
Adevnet. On or about December 8, 2006, the Company filed a complaint in Orange County Superior Court that sets forth allegations
that the defendants threaten to and have misappropriated the Company’ s trade secrets. The Company’ s allegations in the complaint
include that the individual defendants have used or disclosed the Company’s trade secrets (in the form of source code and licenses and
other trade secret information) in violation of their agreements with the Company to maintain the confidentiality of such trade secret
information, and in violation of Californialaws prohibiting the misappropriation of trade secrets. The Company seek injunctive relief
from the defendants, including, but not limited to, compelling the defendants to immediately return all of the Company’ s trade secrets
and property; enjoining the defendants and their employees and agents from using or disclosing our trade secrets, including the
Company’s source code; ordering the defendants to disclose al gains and profits they have derived from the misappropriation of the
Company’ s trade secrets; enjoining the defendants from directly or indirectly supplying, selling or promoting any product that
incorporates the Company’ s trade secrets. On June 27, 2008, the Court granted our Motion to File a Second Amended Complaint,
adding claims for Breach of the Duty of Loyalty and for Unjust Enrichment against the Defendants.

In January of 2007, the Defendants filed the Cross-Complaint set forth below, and the Company filed a Special Motion to Strike
(an anti-SLAPP motion) the Cross-Complaint, which the Court granted in June of 2008, striking the entire Cross-Complaint and
awarding the Company its attorney’ s fees in bringing the motion, which the Company has collected. The Defendants then appeal ed
both Orders. The Company then proceeded with discovery on the Second Amended Complaint.

The Company reached a settlement with Defendant Soheil Raissi on May 8, 2009, which has included the Company’ s dismissal
of the Second Amended Complaint against Raissi, and Raissi’ s dismissal of his appeals of thetrial court’s orders granting the anti-
SLAPP motion and the award of attorney fees to the Company for bringing its anti-SL APP motion. Defendant Adevnet, LLC has been
dismissed because it is no longer aviable entity.

On June 26, 2009, the Appellate Court affirmed the trial court’s Orders granting the Company’ s anti-SLAPP Motion aswell as
its Motion for Attorney Fees against Barrenechea. The Company has instructed counsel to continue to pursue its action against
Defendant Mario Barrenechea.

2. Cross-Complaint by Soheil Raissi, Mario Barrenechea and Adevnet v. Raining Data. On or about January 10, 2007, the
defendants in the case above filed a cross-complaint, alleging severa claims against the Company and Carlton H. Baab, the
Company’s former President and Chief Executive Officer. The Company and Carlton H. Baab asserted that all of the claimsin the
Cross-Complaint are baseless, and filed a special motion to strike the entire Cross-Complaint, which the Court granted in June of
2008. The Court subsequently granted the Company’s motion for its attorney feesincurred in bringing its motion to strike, which the
Company has collected.

The Defendants then appeal ed the Court’ s decisions granting the special motion to strike and the attorney fees. Pursuant to the
Company’s settlement agreement with Raissi set forth above, Raissi has dismissed his appeal.

On June 26, 2009, the Appellate Court affirmed the trial court’s Orders granting Company’ s anti-SLAPP Motion aswell asits
Motion for Attorney Fees against Barrenechea. The Company has instructed counsel to continue to pursue its action against Defendant
Mario Barrenechea.

Indemnification

The Company’s standard customer license and software agreements contain indemnification and warranty provisions which are
generally consistent with practice in the Company’ sindustry. The duration of the Company’ s service warranties generally does not
exceed 30 days following completion of its services. The Company has not incurred significant obligations under customer
indemnification or warranty provisions historically and does not expect to incur significant obligations in the future. Accordingly, the
Company does not maintain accruals for potential customer indemnification or warranty-related obligations. The maximum potential
amount of future payments that the Company could be required to make is generally limited under the indemnification provisionsin
its customer license and service agreements.
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ITEM 2. MANAGEMENT’SDISCUSSION AND ANALYSISOF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

The section entitled “ Management’ s Discussion and Analysis’ set forth bel ow contains forward-looking statements within the
meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as
amended (the “ Exchange Act” ). These statements may generally be identified by the use of such words as* expect,” “ anticipate,”
“believe,” “intend,” “ plan,” “will,” or “ shall,” or the negative of those terms. We have based these forward-looking statements on
our current expectations and projections about future events. Forward-looking statements involve certain risks and uncertainties and
actual results may differ materially from those discussed in any such statement. Factors that could cause actual results to differ
materially from such forward-looking statements include the risks described under the heading “ Risk Factors’ in Item 1A of this
quarterly report on Form 10-Q and, elsewhere in this Form 10-Q. The forward-looking statements contained in this Form 10-Q
include, but are not limited to statements about the following: (1) our future success, (2) our research and development efforts, (3) our
future operating results and cash flow, (4) our ability to compete, (5) the markets in which we operate, (6) our revenue, (7) cost of
license revenue and cost of service revenue, (8) our selling and marketing costs, (9) our backlog, (10) our research and devel opment
expenses, (11) the effect of critical accounting policies, (12) our belief that our existing cash balances will be sufficient to meet our
operating and capital expenditure requirements through the foreseeable future, (13) our focus on the continued development and
enhancement of the TigerLogic product line, and identification of new and emerging technology areas and discussions with channel
partners for the sale and distribution of the TigerLogic product line, (14) the effect of recent changes in tax laws on our financial
statements and (15) the possibility that we may seek to take advantage of strategic acquisition opportunities. All forward-looking
statements in this document are made as of the date hereof, based on information available to us as of the date hereof, and we assume
no obligation to update any forward-looking statement.

Overview

We were incorporated in the State of Delaware in August 1987. We were originally incorporated as Blyth Holdings, Inc. and our
name was changed to Omnis Technology Corporation in September 1997. Effective December 1, 2000, we completed the acquisition
of PickAx, Inc., aDelaware corporation (“PickAx"). Concurrent with the acquisition, we changed our name to Raining Data
Corporation. On April 17, 2008, we changed our nameto TigerLogic Corporation. Referenceto “we,” “our,” “us’ or the “ Company”
in this Form 10-Q mean TigerLogic Corporation and our subsidiaries.

Products

Our principal businessis the design, development, sale and support of software infrastructure. Our products allow customersto
create and enhance flexible software applications for their own needs. Our software may be categorized into the following product
lines: Yolink, XML data management servers (“XDMS"), Multidimensional Database Management Systems (“MDMS”), and Rapid
Application Development (“RAD") software tools. All of our revenue to date has been principally derived from MDMS and RAD
software products.

Many of our products are based on the proprietary Pick Universal Data Model (“Pick UDM”) and are capable of handling data
from many sources. The Pick UDM is a core component across the XDMS and MDMSS product lines.

Beginning in 2001, we began an extensive effort to leverage our Pick UDM and core intellectual property to create the
TigerLogic technology product line, which includes an internet browser-based search application called Y olink (formerly known as
ChunklIt!) designed to enhance the search experience and productivity of any Web user, and an enterprise class XML Database
Management Server for the emerging XML market to address the growing need for managing and querying native XML data and the
ability to handle structured and unstructured data. We are focused on the continued devel opment and enhancement of these product
lines, identification of new and emerging technology areas and discussions with channel partners for the sale and distribution of the
TigerLogic product line.

In addition, one of the elements of our business strategy involves expansion through the acquisitions of businesses, assets,
products or technologies that allow us to complement our existing product offerings, expand our market coverage, or enhance our
technological capabilities. We continually evaluate and explore strategic opportunities as they arise, including business combination
transactions, strategic partnerships, and the purchase or sale of assets, including tangible and intangible assets such asintellectual

property.
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In May 2009, we released Y olink 2.0, areplacement for Chunklt! 1.0 which was released in October 2008. Yolink isasimple
and easy to use browser-based search enhancement tool. This application is designed to enhance the search experience and
productivity of any Web user. As an application that sits inside a Web browser, its function isto identify and display information
containing keywords in the user’ s search query from embedded hyperlinks that are commonly found on Web pages. To facilitate the
user’sreview, each keyword is highlighted with a unique color. This capability is especialy useful for reviewing and searching
through the many Web pages that contain hundreds, if not thousands of embedded hyperlinks. Y olink delivers users the benefit of
being able to quickly search through and preview linksthat contain information pertinent to their interest. Yolink can save users the
time of having to click through a multitude of irrelevant links, and from having to manage multiple windows and tabs.

Yolink isavailable for download at www.yolink.com. To date, we have not recognized any revenue from the Y olink product.

Competition

The application development tools software market is rapidly changing and intensely competitive. Our MDM S products compete
with products developed by companies such as Oracle, Microsoft and IBM. Our RAD products currently encounter competition from
severd direct competitors, including Microsoft, and competing development environments, including JAVA. Competition is
developing and evolving in the XML market for which our XDM S products are intended. Companies that do or are expected to
compete in this market include Oracle, IBM, Microsoft and Sybase, as well as a number of smaller companies with products that
directly and indirectly compete with our XDMS products. Our Y olink search application will encounter competition from severa
direct competitors including Google, Y ahoo, Microsoft, AOL and Ask, aswell as anumber of smaller companies with products that
directly and indirectly compete with our Y olink product. Most of our competitors have significantly more financial, technical,
marketing and other resources than we do. As aresult, these competitors may be able to respond more quickly to new or emerging
technologies, evolving markets and changesin customer requirements, and may devote greater resources to the devel opment,
promotion and sale of their products.

We believe that our ability to compete in the various product markets depends on factors both within and outside our control,
including the timing of release, performance and price of new products developed by both us and our competitors. Although we
believe that we currently compete favorably with respect to most of these factors, we may not be able to maintain our competitive
position against current and potential competitors, especially those with greater resources.

We continue to focus on preparing the Company for growth in new market opportunities, such asthe Y olink and XDMS product
lines, while also continuing to meet the needs of our loyal customer base by investing in the development of new updates and releases
for our existing MDMS and RAD product lines. While the current adverse worldwide economic conditions have resulted in lower
revenue, we believe that our relatively stable services revenue and lower expenditures will continue to result in sufficient working
capital balancesto fund growth initiatives aimed at increasing stockholder value.

CRITICAL ACCOUNTING POLICIESAND ESTIMATES

The discussion and analysis of our financial condition and results of operationsis based on our consolidated financial
statements, which have been prepared in accordance with accounting principles generally accepted in the United States of America.
The preparation of these financia statements requires management to make estimates and judgments that affect the reported amounts
of assets, liabilities, revenue and expenses and disclosure of contingent liabilities.

On an on-going basis, we evaluate our estimates, including those related to revenue recognition and accounting for goodwill.
We base our estimates on historical experience and on various other assumptions that we believe to be reasonable under the
circumstances. Actual results may differ from these estimates under different assumptions or conditions.

We have identified the accounting policies below as the policies critical to our business operations and the understanding of our
results of operations and how the related judgments and estimates affect the preparation of our consolidated financial statements:
. Revenue Recognition
. Goodwill
. Employee Stock-Based Compensation
. Income Taxes

These critical accounting policies are described in our Form 10-K for the fiscal year ended March 31, 2009 and there have been
no changes in our application of these policies during the quarter ended June 30, 20009.
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Results of Operations

The following table sets forth certain unaudited Condensed Consolidated Statement of Operations data in total dollars, asa
percentage of total net revenues and as a percentage change from the same period in the prior year. Cost of license revenues and cost
of service revenues are expressed as a percentage of the related revenues. This information should be read in conjunction with the
unaudited Condensed Consolidated Financial Statements included elsewhere in this Form 10-Q.

Three Months Ended Three Months Ended
June 30, 2009 June 30, 2008
% of Net Per cent % of Net
Results Revenues Change Results Revenues
(In thousands) (In thousands)
Net revenues
LICENSES ...ttt $ 1,092 30% (33)% $ 1,636 36%
SENVICES. ..o itiietesieeete sttt sttt sttt sttt se ettt e ettt se st 2,495 70% (15)% 2,919 64%
Total NEL FEVENUES ......c.coeeiee e 3,587 100% (2D)% 4,555 100%
Operating expenses
Cost of revenues:
Cost of license revenues (as a % of license revenues) ...... 21 2% 425% 4 0%
Cost of service revenues (as a % of service revenues)...... 398 16% (11)% 448 15%
Selling and Marketing.......ccceoeveverievesese e 926 26% (49)% 1,827 40%
Research and development ..........coceeceve s v 1,578 44% (29)% 2,232 49%
Genera and admiNiStratiVe.........ccooveerirereneneeeseee e 1,156 32% (25)% 1,543 34%
Total operating EXPENSES........cuveeririeeriereeesesieesseseesesees 4,079 114% (33)% 6,054 133%
OPEratiNG [OSS.....oeeiirieiete et neene (492) (14)% (67)% (1,499) (33)%
Other INCOME-NEL ......cveecieieeeete e seenen 792 22%  1,660% 45 1%
Income (l0ss) before iNCOME taxes ............ovviiciceccciiinins 300 8% (121)% (1,454) (32)%
INCOME taX PrOVISION ..cvieeiiiieiirieeeie e e 3 0% (73)% 11 0%
NEL INCOME (10SY) ..vveveeiieierieeeieriere s $ 297 8% (1200% $ (1,465) (32)%

REVENUE

NET REVENUE. Our revenue is derived principally from two sources: fees from software licensing and fees for post contract
technical support. We license our software primarily on aper-CPU, per-server, per-port or per-user basis. Therefore, the addition of
CPU'’s, servers, ports or users to existing systems increases our revenue from our installed base of licenses. Similarly, the reduction of
CPU'’s, servers, ports or users to existing systems decreases our revenue from our installed base of licenses. The timing of orders and
customer ordering patterns have resulted in fluctuationsin license revenue between quarters and year-to-year. Total revenue decreased
$1.0 million or 21% for the three month periods ended June 30, 2009, as compared to the same periods in the prior year, primarily due
to lower orders of licenses and reduction or non-renewal of support services from our existing customer base as aresult of the current
adverse global economic conditions. We anticipate that revenue will continue to be adversely affected until global economic
conditions improve.

We have been actively developing and marketing our TigerLogic product line. Should our development efforts and the adoption
of these product lines be successful, we anticipate additional revenues in future periods related to these products. However, we can
give no assurances as to customer acceptance of any new products or services, or the ability of the current or any new products and
services to generate revenue. While we are committed to research and development efforts that are intended to allow us to penetrate
new markets and generate new sources of revenue, such efforts may not result in additional products, services or revenue.

OPERATING EXPENSES

COST OF LICENSE REVENUE. Cost of license revenue is comprised of direct costs associated with software license sales
including software packaging, documentation, physical media costs and royalties. Cost of license revenue as a percentage of license
revenue for the three month period ended June 30, 2009 remained consistent with the three month period ended June 30, 2008.

COST OF SERVICE REVENUE. Cost of service revenue includes primarily personnel costs relating to providing consulting,
technical support and training services. Cost of service revenue as a percentage of service revenue for the three month period ended
June 30, 2009 remained consistent with the three month period ended June 30, 2008. The dlight decrease in absolute dollar value was
mainly due to foreign currency translation effect from British Pound into US Dollar.
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SELLING AND MARKETING. Selling and marketing expense consists primarily of salaries, benefits, advertising, tradeshows,
travel and overhead costs for our sales and marketing personnel. Selling and marketing expense for the three month period ended
June 30, 2009 decreased $0.9 million or 49% when compared to the same period in the prior year. This decrease was mainly due to
lower headcount and consulting and marketing expense. Prior period’ s expenses included expenses relating to the introduction of our
Tigerlogic Yolink (formerly Chunklt!) product. We anticipate that selling and marketing costs related to the TigerLogic product line
may increase as we further devel op the sales channel for these products and if customer acceptance of these products increases. In
addition, if our continued research and development efforts are successful, including with respect to our TigerLogic product line, and
new products or services are created, we may incur increased sales and marketing expense to promote those new productsin future
periods.

RESEARCH AND DEVELOPMENT. Research and development expense consists primarily of salaries and other personnel -
related expenses and overhead costs for engineering personnel including employeesin the US and the UK and contractors in the US.
Research and development expense for the three month period ended June 30, 2009 decreased $0.7 million or 29% when compared to
the same period in the prior year mainly due to lower headcount and consulting expense related to our Yolink product. We are
committed to our research and development efforts and expect research and devel opment expense will remain at the current level in
future periods or increase if we believe that additional spending iswarranted. Such efforts may not result in additional new products
and any new products, including the TigerL ogic product line, may not generate sufficient revenue, if any, to offset the research and
development expense.

GENERAL AND ADMINISTRATIVE. Genera and administrative expense consists primarily of costs associated with our
finance, human resources, legal and other administrative functions. These costs consist principally of salaries and other personnel-
related expenses, professional fees, depreciation and overhead costs. General and administrative expense for the three month period
ended June 30, 2009 decreased $0.4 million or 25% over the same period in the prior year. The decrease in general and administrative
expense was mainly due to: lower legal costs related to pending litigation matters; higher prior year expense for Y olink product patent
and trademark registrations; lower stock-based compensation expense as fewer new options were granted this quarter as compared to
same period in prior year; and the termination of stock-based compensation expense related to the former CEO’ s outstanding options
upon his departure in the fourth quarter of fiscal year 2009.

OTHER INCOME (EXPENSE). Other income (expense) consists primarily of net interest expense and gains and losses on
foreign currency transactions. The change in other income (expense) during the three month period ended June 30, as compared to the
same periods in the prior year, was mainly dueto aforeign exchange gain from a significant intercompany balance outstanding
denominated in British Pound, which has gained significantly against the U.S. Dollar in the current quarter when compared to same
quarter in prior year. The Company has been recording the intercompany transaction gains and losses in accordance with SFAS No. 52
(“SFAS No. 52"), “Foreign Currency Translation” , which states that gains and losses on foreign currency transactions are generally
included in determining net income for the period in which exchange rates change. However, intercompany transactions and balances
for which settlement is not planned or anticipated in the foreseeable future are considered to be part of the net investment and related
gains or losses are to be accumulated in a separate component of equity.

Due to the uncertainty in exchange rates, we may experience transaction gains or losses in future periods, the effect of which
can not be predicted at thistime.

PROVISION FOR INCOME TAXES. Our effective tax rate was 1.0% and (0.8%) for the three month periods ended June 30,
2009 and 2008, respectively. The provision for income taxes reflects income tax on net earnings from foreign subsidiaries, net of the
refundable research and development credit, as further discussed below. Due to uncertainties surrounding the timing of realizing the
benefits of the net operating loss carryforwards in the future, we continue to carry afull valuation allowance against net deferred tax
assets in domestic and foreign jurisdictions, except France due to its profitability in the past few years.

In July 2008, the Housing Assistance Act of 2008 introduced a refundable research and development credit refund that could be
claimed in lieu of special bonus depreciation as enacted by the Economic Stimulus Act of 2008. Based on our analysis for the three
months ended June 30, 2009, we expect an additional cash refund of approximately $8,000. This amount has been included in the
provision for income taxes for the three month period ended June 30, 2009. Since our initial adoption of the Housing Assistance Act
of 2008 on April 1, 2008 total cash refund expected to date is approximately $33,000, which represents $25,000 of estimated cash
refunds through fiscal year ended March 31, 2009 and an additional $8,000 of estimated cash refunds for the three months ended
June 30, 2009.
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The Company expects to generate U.S. federal research and development credits for the period beginning April 1, 2009 through
December 31, 2009 resulting in additional carryovers. The Company does not expect an income tax impact for the first quarter ended
June 30, 2009 nor for the year ending March 31, 2010, due to the full valuation allowance applied to the Company’ s deferred tax
assets (including the Company’ s research and development credit carryovers). The refundable research and development credits
claimed and ultimately refunded would reduce the research and development credit carry forward amount related to the deferred tax
asset and related valuation allowance.

LIQUIDITY AND CAPITAL RESOURCES

As of June 30, 2009, we had $11.8 million in cash. We believe that our existing cash balances will be sufficient to meet our
operating and capital expenditure requirements for the remainder of the fiscal year ending March 31, 2010 and through the foreseeable
future. We are committed to research and devel opment and marketing efforts that are intended to allow usto penetrate new markets
and generate new sources of revenue and improve operating results. However, our research and development and marketing efforts
have required, and will continue to require, cash outlays without the immediate or short-term receipt of related revenue. Our ability to
meet our expenditure requirements is dependent upon our future financial performance, which will be affected by, among other things,
prevailing economic conditions, our ability to penetrate new markets and attract new customers, market acceptance of our new and
existing products and services, the success of research and development efforts and other factors beyond our control.

On November 9, 2004, we entered into a lease agreement with The Irvine Company whereby we leased one building in Irvine,
California, comprising approximately 29,000 square feet, to replace our then headquarters facility. The lease commenced in
November 2005 and has afive-year term. If certain conditions are met, we have the option to extend the term of the lease for an
additional thirty-six months. The annual basic rent during the five-year term ranges from approximately $475,000 during the first year
to approximately $545,000 during the fifth year. The rent expense is being recognized on a straight line basis over the lease term. The
Company is currently exploring its options before the current lease term expiresin October 2010 for the purpose of consolidating
space and reducing future lease expense.

We had no material commitments for capital expenditures as of June 30, 2009.

Net cash used in operating activities was $0.5 million and $1.6 million for the three month periods ended June 30, 2009 and
2008, respectively. The decrease in net cash used in operating activities for the three month period ended June 30, 2009 as compared
to the same period in prior year was primarily due to lower operating expenses as aresult of lower headcount, and lower marketing
and legal expenses. Net cash used in investing activities was $0.1 million and $0.5 million for the three month periods ended June 30,
2009 and 2008, respectively. Prior year’'s cash used in investing activities was due to expenditures related to equipment purchased for
the introduction of our Y olink product. Net cash provided by financing activities was $0.0 million and $0.1 million for the three month
periods ended June 30, 2009 and 2008, respectively. Net cash provided by financing activities was primarily due to proceeds derived
from the exercise of stock options and corresponding issuance of common stock.

There was no outstanding line of credit during the three months ending June 30, 2009 and 2008, respectively.

OFF-BALANCE SHEET ARRANGEMENTS
Wedid not have any off-balance sheet ligbilities or transactions as of June 30, 2009.

NON-GAAP FINANCIAL INFORMATION

EBITDA (as defined below) should not be construed as a substitute for net income (loss) or as a better measure of liquidity than
cash flow from operating activities, which are determined in accordance with United States generally accepted accounting principles
(“GAAP"). EBITDA excludes components that are significant in understanding and assessing our results of operations and cash flows.
EBITDA does not represent funds available for management’ s discretionary use and is not intended to represent cash flow from
operations. In addition, EBITDA is not aterm defined by GAAP and as a result our measure of EBITDA might not be comparable to
similarly titled measures used by other companies.

However, EBITDA isused by management to evaluate, assess and benchmark our operational results and we believe that
EBITDA isrelevant and useful information, which is often reported and widely used by analysts, investors and other interested parties
in our industry. Accordingly, we are disclosing this information to permit a more comprehensive analysis of our operating
performance, to provide an additional measure of performance and liquidity and to provide additional information with respect to our
ability to meet future debt service, capital expenditure and working capital requirements.
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Our EBITDA was negative $0.2 million for the three month period ended June 30, 2009 or negative 5%, and negative $0.9
million, or negative 21% of total net revenue for the three month period ended June 30, 2008. The improvement in EBITDA for the
three month period ended June 30, 2009, compared to the same period in the prior year was aresult of lower operating expenses due to
lower headcount and lower legal and marketing expense, partially offset by lower revenues.

EBITDA isdefined as net income (loss) with an add-back for depreciation and amortization, non-cash stock-based

compensation expense, interest income (expense)-net, other income (expense)-net, and income taxes. The following table reconciles
EBITDA to the GAAP reported net income (10ss):

RECONCILIATION OF EBITDA TO NET INCOME (LOSS)
(In thousands)

For the Three Months Ended

June 30,
2009 2008
RePOrted NEL INCOME (I0SS) ....v.vveeeeeeeeeeeeee ettt e e ee s st et be s esesessssssassesesesesesesssnnsensssesaens $ 297 $ (1,465)
Depreciation and aMOTtiZALION ..........ccvveieieiieisie et re st se st sae et saesestesaesensens 95 106
Stock-based COMPENSALION ........cceieiicice et et e ene e e e enes 213 450
INEEIESE INCOME-NEL ..ottt b bbb e bt nrns 1 (51)
Other (iNCOME) EXPENSE-NEL .....ccveieieerieieeteeeee e se s se e e e e sseese s e e e eeesrentesaesreeneensenes (793) 6
[NCOME TBX PIOVISION ...ttt sttt sttt ettt st et b e bt b e s e bt b ettt b et et et e et s b e s s 3 11
EBITDA .ottt ettt et s b e bbbtk e st e ne bt s e R e b e b e e ke A et b e nE e st beneenenbenbe e ere s $ (184) $ (943)

Our EBITDA financial information can also be reconciled to net cash used in operating activities as follows:

RECONCILIATION OF EBITDA TO NET CASH USED IN OPERATING ACTIVITIES
(In thousands)

For the Three Months Ended

June 30,
2009 2008
Net cash used in OPErating aCHVItIES .........cccveveeieerceeee bbb $ (525) $ (1,610)
F QLS (o= 1= 1S S T 1 (51)
Other eXpense (INCOME)-NEL........coeiiiieireiee sttt sae e s se e sseeesesees (793) 6
Change in trade acCoUNtS reCAIVADIE. ..o 67 (82
Change in other current and NON-CUMENE @SSELS ......c..cueeririeriririeieresie st 35 45
Change in acCoUNtS PAYADIE........ccviieeie e e e s (369) 54
Changein accrued labilitieS......oociiieiieee e 518 702
Change in defErTed FEVENUE........cce it s s re e n 165 (18)
Foreign currency exchange gain (I0SS) ....c.courueeririeiinirieesieene et e 693 (8)
Provision for Dad debt...........covriie e 24 19
EBITDA .ottt b bt E bt £ bRt s R bR e bRt e R Rt bk e e b ne R ne e $ (184) $ (943)
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ITEM 4T. CONTROLSAND PROCEDURES
Evaluation of Disclosure Controls and Procedures

Our principal executive officer and principal financial officer evaluated the effectiveness of our disclosure controls and
procedures as of the end of the period covered by this quarterly report on Form 10-Q. Based on such evaluation, our
principal executive officer and principal financia officer have concluded that our disclosure controls and procedures (as defined in
Rules 13a-15(€) and 15d-15(e) under the Exchange Act) are effective, as of the end of the period covered by this report, to ensure that
information required to be disclosed by usin reports that we file or submit under the Exchange Act is recorded, processed,
summarized and reported within the time periods specified in SEC rules and forms and that such information is accumulated and
communicated to our management, including our principal executive officer and principal financia officer, as appropriate, to allow
timely decisions regarding required disclosure.

A control system, no matter how well conceived and operated, can provide only reasonable, not absolute, assurance that the
objectives of the control system are met. Management necessarily applied its judgment in assessing the benefits of controls relative to
their costs. Because of the inherent limitationsin all control systems, no evaluation of controls can provide absolute assurance that all
control issues, if any, within our company have been detected.

Changesin Internal Control over Financial Reporting

There was no change in our internal control over financial reporting that occurred during our last fiscal quarter that has
materially affected, or isreasonably likely to materially affect, our internal control over financial reporting.

PART II. OTHER INFORMATION

ITEM 1. LEGAL PROCEEDINGS

1. Raining Data v. Soheil Raissi (formerly the Company’s Vice President of Product Development and Professional Services),
Mario Barrenechea (formerly the Company’s Senior Vice President, Worldwide Sales and Marketing, Pick and Omnis Products), and
Adevnet. On or about December 8, 2006, the Company filed a complaint in Orange County Superior Court that sets forth allegations
that the defendants threaten to and have misappropriated the Company’ s trade secrets. The Company’s alegationsin the complaint
include that the individual defendants have used or disclosed the Company’ s trade secrets (in the form of source code and licenses and
other trade secret information) in violation of their agreements with the Company to maintain the confidentiality of such trade secret
information, and in violation of Californialaws prohibiting the misappropriation of trade secrets. The Company seek injunctive relief
from the defendants, including, but not limited to, compelling the defendants to immediately return all of the Company’ s trade secrets
and property; enjoining the defendants and their employees and agents from using or disclosing our trade secrets, including the
Company’s source code; ordering the defendants to disclose al gains and profits they have derived from the misappropriation of the
Company’s trade secrets; enjoining the defendants from directly or indirectly supplying, selling or promoting any product that
incorporates the Company’ s trade secrets. On June 27, 2008, the Court granted our Motion to File a Second Amended Complaint,
adding claims for Breach of the Duty of Loyalty and for Unjust Enrichment against the Defendants.

In January of 2007, the Defendants filed the Cross-Complaint set forth below, and the Company filed a Special Motion to Strike
(an anti-SL APP motion) the Cross-Complaint, which the Court granted in June of 2008, striking the entire Cross-Complaint and
awarding the Company its attorney’ s fees in bringing the motion, which the Company has collected. The Defendants then appealed
both Orders. The Company then proceeded with discovery on the Second Amended Complaint.

The Company reached a settlement with Defendant Soheil Raissi on May 8, 2009, which has included the Company’ s dismissal
of the Second Amended Complaint against Raissi, and Raissi’ s dismissal of his appeals of thetrial court’s orders granting the anti-
SLAPP motion and the award of attorney fees to the Company for bringing its anti-SL APP motion. Defendant Adevnet, LLC has been
dismissed because it is no longer aviable entity.

On June 26, 2009, the Appellate Court affirmed the trial court’s Orders granting the Company’ s anti-SLAPP Motion aswell as

its Motion for Attorney Fees against Barrenechea. The Company has instructed counsel to continue to pursue its action against
Defendant Mario Barrenechea.
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2. Cross-Complaint by Soheil Raissi, Mario Barrenechea and Adevnet v. Raining Data. On or about January 10, 2007, the
defendants in the case above filed a cross-complaint, alleging several claims against the Company and Carlton H. Baab, the
Company’s former President and Chief Executive Officer. The Company and Carlton H. Baab asserted that all of the claimsin the
Cross-Complaint are baseless, and filed a special motion to strike the entire Cross-Complaint, which the Court granted in June of
2008. The Court subsequently granted the Company’s motion for its attorney feesincurred in bringing its motion to strike, which the
Company has collected.

The Defendants then appeal ed the Court’ s decisions granting the special motion to strike and the attorney fees. Pursuant to the
Company’s settlement agreement with Raissi set forth above, Raissi has dismissed his appeal.

On June 26, 2009, the Appellate Court affirmed the trial court’s Orders granting the Company’ s anti-SLAPP Motion aswell as
its Motion for Attorney Fees against Barrenechea. The Company has instructed counsel to continue to pursue its action against
Defendant Mario Barrenechea.

ITEM 1A. RISK FACTORS

We operate in a rapidly changing environment that involves numerous risks and uncertainties. A description of the risks and
uncertainties associated with our businessis set forth below. You should carefully consider such risks and uncertainties, together with
the other information previoudly disclosed in Item 1A of our Annual Report on Form 10-K for the fiscal year ended March 31, 2009
filed with the SEC on June 24, 2009, and in our other public filings. If any of such risks and uncertainties actually occurs, our
business, financial condition or operating results could differ materially from the plans, projections and other forward-looking
statements included in the section titled “ Management’ s Discussion and Analysis of Financial Condition and Results of Operations’
and elsewherein thisreport and in our other public filings. In addition, if any of the following risks and uncertainties, or if any other
risks and uncertainties, actually occurs, our business, financial condition or operating results could be harmed substantially, which
could cause the market price of our stock to decline, perhaps significantly. The following section lists some, but not all, of these risks
and uncertainties that may have a material adver se effect on our business, financial condition or results of operation.

IF WE DO NOT DEVELOP NEW PRODUCTS AND ENHANCE EXISTING PRODUCTSTO KEEP PACEWITH
RAPIDLY CHANGING TECHNOLOGY AND INDUSTRY STANDARDS, OUR REVENUE MAY DECLINE.

We have devoted significant resources to the research and development of products and technologies. We believe that our future
success will depend in large part on strong research and development efforts with respect to both our existing and new products.
Beginning in 2001, we began an extensive effort to leverage our time-proven Pick UDM and core intellectual property to create the
TigerLogic product line, which includes an internet browser-based search application called Y olink and an enterprise class XML
database management server for the emerging XML market. While we intend for these efforts to improve our future operating results
and increase cash flow, such new products may not be successful or generate significant revenue. The development of new or
enhanced software products is a complex and uncertain process requiring high levels of innovation, as well as accurate anticipation of
customer and technical trends. In developing new products and services, we may fail to develop and market products that respond to
technological changes or evolving industry standardsin atimely or cost-effective manner, or experience difficulties that could delay
or prevent the successful development, introduction and marketing of these new products. The development and introduction of new
or enhanced products also requires us to manage the transition from older products in order to minimize disruptionsin customer
ordering patterns and to ensure that adequate supplies of new products can be delivered to meet customer demand. Failure to develop
and introduce new products, or enhancements to existing products, in atimely and cost-effective manner in response to changing
market conditions or customer requirements, or lack of customer acceptance of our products, will materially and adversely affect our
business, results of operations and financia condition.

OUR FAILURE TO COMPETE EFFECTIVELY MAY HAVE AN ADVERSE IMPACT ON OUR OPERATING RESULTS.

The market for our productsis highly competitive, diverse and subject to rapid change. Our products and services compete on
the basis of the following key characteristics: performance; inter-operability; scalability; functionality; reliability; pricing; post sale
customer support; quality; compliance with industry standards; and overall total cost of ownership.

The application development tools software market is rapidly changing and intensely competitive. Our MDMS products
compete with products developed by companies such as Oracle, Microsoft and IBM. Our RAD products currently encounter
competition from several direct competitors, including Microsoft, and competing development environments, including JAVA.
Competition is developing and evolving in the XML market for which our XDMS products are intended. Companies that do or are
expected to compete in this market include Oracle, IBM, Microsoft and Sybase, as well as a number of smaller companies with
products that directly and indirectly compete with our XDMS products. Our Y olink search application will encounter competition
from several direct competitors including Google, Y ahoo, Microsoft, AOL and Ask, aswell as a number of smaller companies with
products that directly and indirectly compete with our Y olink product. Additionally, as we expand our business, we expect to compete
with adifferent group of companies, including smaller, highly focused companies offering single products.
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Most of our competitors have significantly more financial, technical, marketing and other resources than we do. As aresult,
these competitors may be able to respond more quickly to new or emerging technologies, evolving markets and changes in customer
requirements and may devote greater resources to the development, promotion and sale of their products. Our products and services
could fall behind marketplace demands at any time. If we fail to address the competitive challenges, our business would suffer
materially.

BECAUSE OUR MDMSAND RAD PRODUCTS COMPETE WITH PRODUCTS FROM MUCH LARGER AND WELL
KNOWN COMPANIES, OUR REVENUE MAY DECLINE IF WE CANNOT MAINTAIN OUR SALESTO EXISTING
CUSTOMERS OR GENERATE SALESTO NEW CUSTOMERS.

We face very strong competition from much larger and well known companies in the markets for our MDMS and RAD
products. As aresult, existing customers and new customers may be inclined to adopt other technologies. To maintain or grow our
revenue in these markets, we will need to maintain or grow our sales to existing customers and to generate sales to new customers,
including corporate devel opment teams, commercial application developers, system integrators, independent software vendors and
independent consultants. If we fail to attract new customers, if we lose our customers to competitors, or if the MDMS or RAD markets
decline, our revenue may be adversely affected. In the longer term, it is expected that our revenue from the MDMS and RAD markets
will eventually decline as customers adopt newer technologies.

ADVERSE ECONOMIC CONDITIONS COULD HARM OUR BUSINESS.

Our operations and performance depend significantly on worldwide economic conditions, which have deteriorated significantly
in many countries and regions, including without limitation the United States and Western Europe from which we derive amajority of
our revenue. Unfavorable changes in economic conditions, including recession, rising inflation, diminished credit availability,
declining valuation of investments or other changesin economic conditions may result in lower information technology spending and
may adversely affect our revenue. For example, current or potential customers may be unable to fund software purchases, which could
cause them to delay, decrease or cancel purchases of our products and services or to not pay us or to delay paying us for previously
purchased products and services. Further, since we generally license our software on a per-CPU, per-server, per-port or per-user basis,
any decreasein CPU’s, servers, ports or users by our customers would result in adecrease in our revenue. These and other economic
factors could have a material adverse effect on demand for our products and services and on our financial results.

OUR PRODUCTSHAVE A LONG SALESCYCLE WHICH COULD RESULT IN DELAYSIN THE RECEIPT OF
REVENUE.

The sales cycle for our MDMS and RAD products typically ranges from three to nine months or longer and the sales cycle for
our XDMS productsiis anticipated to be significantly longer since these markets are emerging and the products are still in the process
of being adopted by the marketplace. The adoption cycle for our Y olink product is anticipated to be long since the search market
currently has much larger direct competitors such as Google, Y ahoo, Microsoft, AOL and Ask. Our products are typically used by
application developers, system integrators and value added resellers to develop applications that are critical to their corporate end
user’s business. Because our products are often part of an end user’ s larger business process, re-engineering initiative, or
implementation of client/server or web-based computing, the end users frequently view the purchase of our products as part of along-
term strategic decision regarding the management of their workforce-related operations and expenditures. Thus, this sometimes results
in end users taking a significant period of time to assess alternative solutions by competitors or to defer a purchase decision as a result
of an unrelated strategic issue beyond our control. Asaresult, a significant period of time may elapse between our research and
development efforts and recognition of revenue, if any.

THE CONCENTRATION OF OUR STOCK OWNERSHIP GIVESCERTAIN STOCKHOLDERS SIGNIFICANT
CONTROL OVER OUR BUSINESS.

As of June 30, 2009, Astoria beneficially owned approximately 56% of our outstanding common stock. Richard W. Koe,
Chairman of the Board of Directors and Interim President and Chief Executive Officer, serves as the Managing General Partner for
Astoria Capital Management, Inc. (“ACM™), which isageneral partner of Astoria. This concentration of stock ownership alows
Astoria, acting alone, to block any actions that require approval of our stockholders, including the election of membersto our Board of
Directors and the approval of significant corporate transactions. Moreover, this concentration of ownership may delay or prevent a
change in control.
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WE MAY EXPERIENCE QUARTERLY FLUCTUATIONSIN OPERATING RESULTS, WHICH MAY RESULT IN
VOLATILITY OF OUR STOCK PRICE.

We expect to continue to spend substantial amounts of money in the area of research and development, sales and marketing and
operations in order to promote new product development and introduction. Because the expenses associated with these activities are
relatively fixed in the short-term, we may be unable to timely adjust spending to offset any unexpected shortfall in revenue growth or
any decrease in revenue levels. Operating results may also fluctuate due to factors such as:

. the size and timing of customer orders;

. changesin pricing policies by us or our competitors;

. our ability to develop, introduce, and market new and enhanced versions of our products;

. the number, timing, and significance of product enhancements and new product announcements by our competitors;
. the demand for our products;

. non-renewal of customer support agreements,

. software defects and other product quality problems; and

. personnel changes.

We operate without a significant backlog of orders. As aresult, the quarterly sales and operating resultsin any given quarter are
dependent, in large part, upon the volume and timing of orders booked and products shipped during that quarter. Accordingly, we may
be unable to adjust spending in atimely manner to compensate for any unanticipated decrease in orders, sales or shipments. Therefore,
any declinein demand for our products and services, in relation to the forecast for any given quarter, could materially and negatively
impact the results of our operations. As aresult, our quarterly operating results may fluctuate, which may cause our stock price to be
volatile. In addition, we believe that period-to-period comparisons of our operating results should not be relied upon as indications of
future performance.

THE SUCCESS OF OUR BUSINESS DEPENDS IN PART UPON OUR ABILITY TO RECRUIT AND RETAIN KEY
PERSONNEL AND MANAGEMENT.

Mr. Koe was appointed Interim President and Chief Executive Office in February 2009, following the resignation of Carlton H.
Baab. We are in the process of conducting a search for a permanent President and Chief Executive Officer. Our Vice President of
marketing, Mr. Wong, submitted his notice of resignation from TigerL ogic Corporation on May 19, 2009, which became effective on
June 19, 2009. The loss of one or more of our executives could adversely affect our business. In addition, we have in the past
restructured or made other adjustments to our workforce in response to management changes, product changes, performance issues,
acquisitions and other internal and external considerations. Workforce restructurings could result in atemporary lack of focus and
reduced productivity, which could negatively affect our revenues.

We believe that our future success will depend to a significant extent on our ability to recruit, hire and retain highly skilled
management and employees with experience in engineering, product management, business development, sales, marketing and
customer service. Competition for such personnel in the software industry can be intense, and there can be no assurance that we will
be successful in attracting and retaining such personnel. If we are unable to do so, we may experience inadequate levels of staffing to
develop and license our products and perform services for our customers, which could adversely affect our business.

THE INABILITY TO PROTECT OUR INTELLECTUAL PROPERTY COULD HARM OUR ABILITY TO COMPETE.

Our ability to compete successfully will depend, in part, on our ability to protect our proprietary technology and operations
without infringing upon the rights of others. We may fail to do so. In addition, the laws of certain countries in which our products are,
or may be, licensed may not protect our proprietary rights to the same extent as the laws of the United States. Werely primarily on a
combination of trade secret, copyright and trademark laws and contractual provisionsto protect our intellectual property and
proprietary rights. Our trademarksinclude TigerLogic, Yolink, ChunkIt!, Pick, D3, Omnis, Omnis Studio, mvEnterprise, mvBase, and
mvDesigner, among others. We also have thirteen pending U.S. patent application as of June 30, 2009. In addition to trademark and
copyright protections, we license our products to end userson a“right to use” basis pursuant to a perpetual license agreement that
restricts use of products to a specified number of users.
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We generaly rely on “click-wrap” licenses that become effective when a customer downloads and installs software on its
system. In order to retain exclusive ownership rights to our software and technology, we generally provide our software in object code
only, with contractual restrictions on copying, disclosure and transferability. There can be no assurance that these protections will be
adequate, or that our competitors will not independently develop technologies that are substantially equivalent or superior to our
technology.

Asfurther described in Part 11, Item 1 of this Form 10-Q, we have filed complaints in Orange County Superior Court that set
forth allegations that certain parties threaten to and have misappropriated our trade secrets, including the possible release of certain
source code.

THIRD PARTIES COULD ASSERT THAT OUR SOFTWARE PRODUCTS AND/OR SERVICES INFRINGE ON THEIR
INTELLECTUAL PROPERTY RIGHTS, WHICH COULD RESULT IN COSTLY LITIGATION, CAUSE PRODUCT
SHIPMENT DELAYS, PROHIBIT PRODUCT LICENSING OR REQUIRE USTO ENTER INTO ROYALTY OR
LICENSING AGREEMENTS.

There has been a substantial amount of litigation in the software and online services industry regarding intellectual property
rights and there is significant uncertainty in our industry as many of the legal principles associated with software and online services
continue to evolve rapidly. Third parties may claim that our current or potential future products or servicesinfringe upon their
intellectual property rights. We expect that software product developers and providers of software applications and online services will
increasingly be subject to infringement claims as the number of products, services and competitorsin our industry segment grow and
the functionality of products and servicesin different industry segments overlap. Any claims, with or without merit, could be time
consuming, result in costly litigation, divert management’ s attention, cause product shipment delays, prohibit product licensing or
require usto enter into royalty or licensing agreements. Royalty or licensing agreements, if required, may not be available on terms
acceptable to us or at all, which could seriously harm our business.

OUR PRODUCTSMAY CONTAIN SOFTWARE DEFECTSWHICH COULD HARM OUR BUSINESS.

Our enterprise applications software and internet browser-based search application may contain undetected errors or failures.
Thisincludes our XDMS and Y olink products, which are at higher risk given these products are in the earliest stages of the product
life cycle. Thismay result in loss of, or delay in, customer acceptance of our products and could harm our reputation and our business.
Undetected errors or failuresin computer software programs are not uncommon.

The detection and correction of any security flaws can be time consuming and costly. Errorsin our software products could
affect the ability of our products to work with other hardware or software products, could delay the development or release of new
products or new versions of products and could adversely affect market acceptance of our products. If we experience errors or delays
in releasing new products or new versions of products, we could lose revenues. End users who rely on our products and services for
applications that are critical to their businesses may have a greater sensitivity to product errors and security vulnerabilities than
customers for software products generally. Software product errors and security flaws in our products or services could expose usto
product liability, performance or warranty claims as well as harm our reputation, which could impact our future sales of products and
services.

IF ASTORIA OR OTHER SECURITIESHOLDERS REQUEST REGISTRATION OF THEIR RESTRICTED
SECURITIES, OR THESE SECURITIESHOLDERSSELL A SUBSTANTIAL AMOUNT OF RESTRICTED SECURITIES
IN THE OPEN MARKET, OUR STOCK PRICE MAY DECLINE.

As of June 30, 2009, we had 26,744,355 outstanding shares of common stock, of which approximately 15 million shares were
restricted securities held by Astoria and other holders. Restricted securities may be sold in the public market only if they are registered
or if they qualify for an exemption from registration promulgated under the Securities Act. At present, all of our outstanding restricted
securities may be registered or are eligible for public sale under Rule 144, subject to volume limitations and other requirements of
Rule 144.

Sales of asubstantial number of shares of common stock by Astoria or other securities holders in the public market, or the
perception that those sales may occur, could cause the market price of our common stock to decline. In addition, if we register shares
of our common stock in connection with a public offering of securities, we may be required to include shares of restricted securitiesin
the registration, which may have an adverse effect on our ability to raise capital.
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OUR GLOBAL OPERATIONSEXPOSE USTO ADDITIONAL RISKSAND CHALLENGESASSOCIATED WITH
CONDUCTING BUSINESSINTERNATIONALLY.

We operate on a global basiswith offices or distributorsin Europe, Africa, Asia, Latin America, South America, Australiaand
North America and development efforts in North America and Europe. Approximately 32% of our revenue for the three months ended
June 30, 2009 was generated from our international offices. We face several risks inherent in conducting businessinternationaly,
including but not limited to the following:

. fluctuations in interest rates or currency exchange rates;

. language and cultural differences;

. local and governmental requirements;

. difficulties and costs of staffing and managing international operations;

. differencesin intellectual property protections;

. difficulties in collecting accounts receivable and longer collection periods;
. seasonal business activitiesin certain parts of the world; and

. trade policies.

In addition, compliance with international and U.S. laws and regulations that apply to our international operations increases our
cost of doing businessin foreign jurisdictions. These laws and regulations include data privacy requirements, labor relations laws, tax
laws, anti-competition regulations, import and trade restrictions, export requirements, U.S. laws such as the Foreign Corrupt Practices
Act, and local laws which also prohibit corrupt payments to governmental officials. Violations of these laws and regulations could
result in fines, criminal sanctions against us, our officers or our employees, and prohibitions on the conduct of our business. Any such
violations could include prohibitions on our ability to offer our products and services in one or more countries, could delay or prevent
potential acquisitions, and could also materially damage our reputation, our brand, our international expansion efforts, our ability to
attract and retain employees, our business and our operating results. Our success depends, in part, on our ability to anticipate these
risks and manage these difficulties. These factors or any combination of these factors may adversely affect our revenue or our overall
financial performance.

THE FAILURE OF OUR PRODUCTSTO CONTINUE TO CONFORM TO INDUSTRY STANDARDSMAY HARM OUR
OPERATING RESULTS.

A key factor in our future success will continue to be the ability of our products to operate and perform well with existing and
future, industry-standard enterprise software applications intended to be used in connection with our MDMS, RAD, and TigerLogic
products. Inter-operability may require third party licenses, which may not be available to us on favorableterms or at all. Failureto
meet existing or future inter-operability and performance requirements of industry standard applications in atimely manner could
adversely affect our business. Uncertainties relating to the timing and nature of new product announcements or introductions or
modifications of third party software applications could delay our product development, increase our product development expense or
cause customers to delay evaluation, purchase, and deployment of our products.

INEFFECTIVE INTERNAL CONTROLSCOULD IMPACT THE COMPANY'SBUSINESSAND OPERATING RESULTS.

Our internal control over financia reporting may not prevent or detect misstatements because of its inherent limitations,
including the possibility of human error, the circumvention or overriding of controls, or fraud. Even effective internal controls can
provide only reasonable assurance with respect to the preparation and fair presentation of financial statements. Our interna control
over financial reporting will be audited by our independent auditors during this fiscal year as required by the SEC. If such audit
identifies any material weaknessesin our internal control over financia reporting, we would be required to provide appropriate
disclosures and implement remedial measures, which could be costly and time-consuming. If we fail to maintain the adequacy of our
internal controls, including any failure to implement required new or improved controls, or if we experience difficultiesin
implementation, our business and operating results could be harmed and we could fail to meet our financial reporting obligations.
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ITEM 6. EXHIBITS

Exhibits:
10.12* Employment Agreement dated April 8, 2009 between the Company and Richard W. Koe (included as Exhibit 10.1 to the
Registrant’s Form 8-K filed with the Commission on April 9, 2009 and incorporated herein by reference).

311 Certification of Chief Executive Officer.
31.2 Certification of Chief Financial Officer.

321 Certification of Chief Executive Officer and Chief Financial Officer Pursuant to 18 U.S.C. 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002.

* |ndicates management contracts or compensatory plans and arrangements filed pursuant to Item 601 of Regulation S-K under the
Exchange Act.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on
its behalf by the undersigned thereunto duly authorized.

Date: August 12, 2009 TIGERLOGIC CORPORATION

/s ThomasLim

Thomas Lim
Chief Financiad Officer and Duly Authorized Officer
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EXHIBIT INDEX
10.12* Employment Agreement dated April 8, 2009 between the Company and Richard W. Koe (included as Exhibit 10.1 to the
Registrant’s Form 8-K filed with the Commission on April 9, 2009 and incorporated herein by reference).
31.1  Certification of Chief Executive Officer
31.2  Certification of Chief Financial Officer

32.1 Certification of Chief Executive Officer and Chief Financial Officer Pursuant to 18 U.S.C. 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002.

* |ndicates management contracts or compensatory plans and arrangements filed pursuant to Item 601 of Regulation S-K under the

Exchange Act.
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Exhibit 31.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER
I, Richard W. Koe, certify that:

1
2.

| have reviewed this quarterly report on Form 10-Q of TigerLogic Corporation;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading
with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financia information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods
presented in this report;

The registrant’s other certifying officer(s) and | are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(¢e)) and internal control over financial reporting (as defined
in Exchange Act Rules (3a-15(f) and 15d-15(f)) for the registrant and have:

(@) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is
made known to us by others within those entities, particularly during the period in which this report is being prepared;

(b) Designed such internal control over financia reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this
report based on such evaluation; and

(d) Disclosed in thisreport any change in the registrant’s internal control over financia reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’ s fourth fiscal quarter in the case of an annual report) that has
materially affected, or isreasonably likely to materially affect, the registrant’ sinternal control over financial reporting;
and

Theregistrant’s other certifying officer(s) and | have disclosed, based on our most recent evaluation of internal control over
financia reporting, to the registrant’s auditors and the audit committee of the registrant’ s board of directors (or persons
performing the equivalent functions):

(@ All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

(b)  Any fraud, whether or not material, that involves management or other employees who have a significant rolein the
registrant’sinternal control over financia reporting.

Date: August 12, 2009

/9 Richard W. Koe

Richard W. Koe
Interim President and Chief Executive Officer
(Principle Executive Officer)



Exhibit 31.2

CERTIFICATION OF CHIEF FINANCIAL OFFICER
I, Thomas Lim, certify that:

1
2.

| have reviewed this quarterly report on Form 10-Q of TigerLogic Corporation;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading
with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods
presented in this report;

The registrant’s other certifying officer(s) and | are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(€)) and internal control over financial reporting (as defined
in Exchange Act Rules (3a-15(f) and 15d-15(f)) for the registrant and have:

(@) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is
made known to us by others within those entities, particularly during the period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this
report based on such evaluation; and

(d) Disclosed in thisreport any change in the registrant’ sinternal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’ s fourth fiscal quarter in the case of an annual report) that has
materially affected, or isreasonably likely to materially affect, the registrant’ sinternal control over financial reporting;
and

Theregistrant’s other certifying officer(s) and | have disclosed, based on our most recent evaluation of internal control over
financia reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons
performing the equivalent functions):

(@ All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’ s ability to record, process, summarize and report financial
information; and

(b)  Any fraud, whether or not material, that involves management or other employees who have a significant rolein the
registrant’sinternal control over financial reporting.

Date: August 12, 2009

/9 ThomasLim

ThomasLim
Chief Financia Officer
(Principal Financial and Accounting Officer)



Exhibit 32.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER AND CHIEF FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
ASADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Richard W. Koe, certify to the best of my knowledge, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002, that the Quarterly Report of TigerLogic Corporation on Form 10-Q for the quarterly
period ended June 30, 2009 fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934 and
that information contained in such Form 10-Q fairly presentsin al materia respects the financial condition and results of operations
of TigerLogic Corporation for the periods presented therein.

Date: August 12, 2009

By: /¢ Richard W.Koe

Name: Richard W. Koe
Title: Interim President and Chief Executive Officer

I, Thomas Lim, certify to the best of my knowledge, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002, that the Quarterly Report of TigerLogic Corporation on Form 10-Q for the quarterly
period ended June 30, 2009 fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934 and
that information contained in such Form 10-Q fairly presentsin al material respects the financial condition and results of operations
of TigerLogic Corporation for the periods presented therein.

Date: August 12, 2009

By: /d ThomasLim

Name: Thomas Lim
Title: Chief Financial Officer




